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1. Executive summary 

NRGscapes LAB is seeking selected equipment, systems, and infrastructure partners to support the next 
phase of its remote field and analytical operations detecting anomalous environmental signatures in Western 
Australia. The proposed model combines sponsorship, in-kind support, equipment loan or trial arrangements, 
and field-deployment partnership around a mobile research platform operating in demanding conditions. 

The underlying program is already defined as a three-year, field-based and analytical investigation in the 
Pilbara focused on repeatable data acquisition, environmental correlation, and post-field analysis. The 
proposal positions support around a mobile field laboratory, sensing and imaging systems, repeat site 
access, and sustained office- and lab-based analysis, with outputs including validated datasets, technical 
reports, and peer-review-ready research outputs. 

NRGscapes is not positioning this as generic product promotion. The proposition is that selected sponsors 
can place relevant systems inside a live field environment where those systems contribute directly to 
capability while also benefiting from disciplined operational use, structured public communication, and 
case-study value.  

 

At a glance 

Topic Summary 

Research setting 
Remote Pilbara field operations supported by a mobile lab 
and office/lab analytical follow-through. 

Primary value 
A real field platform for system deployment, equipment 
evaluation, and public-facing demonstration in austere 
conditions. 

Best-fit partners 

Sensor manufacturers, camera and mounting vendors, 
vehicle and caravan fit-out partners, analytics and 
integration providers, mapping, weather, and field-
systems suppliers. 

Support forms 

In-kind sponsorship, equipment loan, discounted 
procurement, infrastructure underwriting, systems 
integration support, and selected co-branded case 
studies. 

Boundary conditions 
Clear agreements on branding, use rights, confidentiality, 
background IP, foreground IP, and representation of 
product performance. 

Outcome 
A more capable and more visible field platform for 
NRGscapes, and meaningful deployment exposure for 
aligned partners. 
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Packages Summary 
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2. Why this model now 

The Pilbara proposal frames the program as moving from exploratory observation into a structured research 
phase with systematic data acquisition, environmental correlation, and rigorous post-field analysis. It also 
makes clear that site access requires off-road travel using a dedicated four-wheel-drive vehicle and a self-
contained mobile laboratory, with field operations designed to be independent of fixed infrastructure. 

The operational model is therefore unusually well suited to sponsorship and in-kind partnership. Unlike a 
purely office-based research effort, NRGscapes offers a visibly deployed platform where products can be 
used in the field, integrated into workflows, and presented within a credible research narrative. 

The lab is also already positioned around disciplined observation, structured analysis, and observation-to-
engineering translation rather than origin claims. That makes the sponsorship proposition more relevant to 
aerospace, defence, sensing, analytics, and remote-operations suppliers. 

 

 

 

Research maturity and platform readiness: publication-facing outputs, field program design, HSE-governed 
operations, and applied translation together position NRGscapes beyond the early founder-led stage. 

 

For prospective sponsors, the implication is straightforward: NRGscapes is not seeking equipment into a 
vacuum. It is seeking systems that can sit inside a program already defined by field logistics, deployment 
logic, operational controls, analytical architecture, and external communication. 
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3. Capability categories sought 

The current proposal and operating model point to the following partnership categories. These categories are 
grouped for sponsor clarity rather than treated as a shopping list. 

Category Illustrative systems Deployment context Partner value 

Mobile lab & mobility 

Caravan systems, 4WD 
fit-out, power, storage, 
workstations, 
communications 

Remote Pilbara access; 
self-contained base of 
operations 

High-visibility field 
platform and 
infrastructure 
association 

Sensing & imaging 

Thermal, hyperspectral, 
optical, radar, EM and 
magnetic field 
instrumentation 

Repeated night and low-
light monitoring with 
controlled setup 

Applied field use, 
operational photos, 
case-study relevance 

Environmental & 
geospatial 

Weather stations, 
mapping, GPS, LiDAR, 
site logging tools 

Baseline recording, 
fixed-site monitoring, 
comparative site work 

Demonstration in harsh 
and logistically 
demanding conditions 

Computing & analytics 

Integration of 
computers, data 
capture systems, 
software, analytics 
products 

Field-to-lab pipeline, 
image and 
environmental analysis 

Workflow visibility, 
analysis narrative, 
integration showcase 

Field hardware 

Camera mounts, 
stabilisation, protective 
housing, mast systems, 
tripods 

Manual deployment, 
repeat setup, secure 
storage and transport 

Real-world deployment 
proof and product-in-
use storytelling 
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4. What partners can receive 

Depending on the category and the agreement, NRGscapes can offer a combination of deployment visibility, 
public-facing acknowledgment, structured product-in-use context, inclusion in approved imagery or article 
material, and selected case-study style communication around the operational role of the sponsored system. 

This should be framed carefully. The model is not unrestricted endorsement. It is disciplined representation 
inside a research and field-operations context. That distinction protects both the sponsor and NRGscapes. 

 

Partnership models 

Model 
What the partner 

provides 
What NRGscapes 

provides 
Best use case 

In-kind sponsorship 
Product or system at no 
cost 

Operational use, 
acknowledgment, 
approved 
visual/contextual 
exposure 

Strategic product 
visibility 

Equipment loan / trial 
Time-bound loan unit or 
demonstrator 

Field deployment 
feedback and selected 
public communication 

Higher-value systems 
under evaluation 

Discounted 
procurement 

Reduced-price access 
to gear or software 

Credible field 
association and long-
term relationship 
development 

Products with clear 
ongoing use 

Infrastructure 
underwriting 

Support for caravan, fit-
out, power, storage, or 
mounts 

Named support role tied 
to platform capability 

Foundational 
sponsorship 

Systems integration 
partnership 

Technical integration or 
configuration support 

Applied deployment 
context and integration 
narrative 

Analytics, sensor fusion, 
or data systems 
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5. Sponsorship and support options 

5.1. Sponsorship levels  

To make engagement easier for prospective supporters, NRGscapes LAB is open to both tiered sponsorship 
levels and targeted underwriting of specific capability areas. The intention is not to force all partners into 
a single model, but to provide a clearer framework for discussion. 

Some organisations may prefer to support a defined sponsorship level. Others may wish to underwrite a 
specific equipment package, capability stream, or operational requirement that aligns more directly with their 
products, services, or strategic interests. 

The funding framework is therefore designed to remain flexible while still giving potential supporters a 
practical sense of scale. 

These contribution levels are indicative rather than fixed. In some cases, a lower cash contribution combined 
with in-kind equipment support, technical integration, or service provision may create equal or greater value 
than cash alone. 

Indicative sponsorship levels 

Sponsorship 
level 

Indicative 
contribution 

Typical fit What this can support What the partner may 
receive 

Supporting 
Partner 

AUD 2,500–
10,000 

Smaller suppliers, 
field accessories, 
specialist 
components 

Mounts, storage, field 
hardware, weather tools, 
selected accessories, 
consumables 

Acknowledgment, 
approved product-in-use 
visibility, inclusion in 
selected support 
materials 

Systems 
Partner 

AUD 10,000–
25,000 

Sensor suppliers, 
computing vendors, 
imaging or analytics 
providers 

Discrete sensing 
systems, software, 
computing tools, 
deployment hardware, 
environmental systems 

Stronger field-use 
narrative, structured 
visibility, selected case-
study or article mention 
where agreed 

Infrastructure 
Partner 

AUD 25,000–
75,000 

Larger suppliers, 
integrators, mobility 
or communications 
providers 

Caravan fit-out, power 
systems, 
communications, multi-
system deployment 
packages, field 
infrastructure 

More prominent partner 
status, broader field 
association, stronger 
public-facing contextual 
presence 

Foundational 
Platform 
Partner 

AUD 75,000+ Major strategic 
supporters, large 
suppliers, aligned 
institutions 

Core platform capability, 
major field-lab 
infrastructure, key 
operational systems, 
substantial underwriting 
of field and analytical 
capability 

Top-tier visibility, named 
support role where 
appropriate, strategic 
partnership discussion 
around long-term 
platform development 
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5.2. Targeted support opportunities 

In addition to general sponsorship levels, NRGscapes LAB is open to targeted support tied to specific 
capability areas. This may be especially attractive to companies wishing to align support directly with their 
products or market domain. 

Illustrative targeted opportunities include: 

• Mobile field lab package 
Caravan fit-out, storage, work surfaces, internal systems, power, and communications support.  

• 4WD vehicle and deployment package 
Off-road fit-out, mounting systems, field storage, mobility accessories, and deployment hardware.  

• Thermal, multispectral, and imaging package 
Thermal cameras, multispectral or hyperspectral systems, optical platforms, mounting and 
stabilisation systems.  

• RF, EM, and environmental sensing package 
Spectrum tools, electric and magnetic field sensors, radar-adjacent systems, meteorological 
instruments, and environmental baseline tools.  

• Weather, mapping, and geospatial package 
Weather stations, GPS/GNSS systems, mapping tools, LiDAR, and field positioning solutions.  

• Computing, analytics, and integration package 
Field computers, data capture systems, analytics software, storage, and data integration platforms.  

• Reporting and publication support package 
Data management, visualisation, reporting systems, and support for technical and publication-ready 
outputs.  

These targeted opportunities can be supported through full underwriting, partial contribution, in-kind 
provision, discounted supply, or structured trial arrangements. 

 

5.3. Cash, in-kind, and blended support 

Support may take one of three forms: 

• Cash sponsorship, where funds are directed toward agreed capability areas or platform needs  

• In-kind support, where equipment, systems, software, or services are supplied directly  

• Blended support, where cash and equipment or services are combined in a negotiated arrangement  

This flexibility is important because the practical value of support is not always measured by cash alone. In 
some cases, a field-ready system supplied at the right time can unlock significant operational capability. 
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5.4. How package discussions would be approached 

Package discussions would be tailored to the nature of the product, the scale of support, and the partner’s 
intended level of involvement. Discussions would normally clarify: 

• The category or capability area being supported  

• Whether the support is cash, in-kind, or blended  

• The intended field use or operational role of the supported system  

• Any visibility, acknowledgement, or case-study expectations  

• Any boundaries around data, branding, confidentiality, and approval rights  

The goal is to create a framework that is commercially realistic, operationally useful, and credible for both 
parties. 

A note on flexibility 

These packages are intended as a guide, not a rigid menu. NRGscapes LAB recognises that meaningful 
support may come in many forms, and that the most effective partnerships are often shaped around mutual 
relevance rather than fixed template offers. 

For that reason, prospective supporters are encouraged to propose either: 

• a preferred sponsorship level, or  

• a targeted support concept aligned with their products or services  

That approach allows the partnership model to remain structured without becoming restrictive. 

Illustrative targeted underwriting options 

Capability block Illustrative scope 

Mobile field lab package Caravan fit-out, internal systems, storage, work surfaces, power, 
communications 

4WD deployment package Vehicle fit-out, mounting systems, mobility accessories, field storage 

Imaging package Thermal, multispectral, hyperspectral, optical, camera support 
hardware 

RF / EM sensing package Spectrum tools, EM and magnetic field devices, radar-adjacent systems 

Weather and geospatial 
package 

Weather station, GNSS/GPS, mapping, LiDAR, field positioning tools 

Computing and analytics 
package 

Laptops, desktop systems, software, data capture, integration, storage 

Reporting and publication 
package 

Visualisation tools, reporting systems, publication support, data 
handling 
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6. Governance, safety, and data boundaries 

The HSE framework already applies conservative decision authority, formal JSA logic, communications 
redundancy, night-operations controls, and explicit abort thresholds. It states that residual HIGH risk requires 
explicit justification and that residual EXTREME risk is not permitted. It also restricts night operations to 
passive observation, with no pursuit, terrain exploration, or non-essential movement. 

That governance maturity matters to sponsors. It means products are proposed for use inside a documented 
risk-managed field environment rather than an improvised expedition model. 

The capability note also makes clear that pre-existing NRGscapes LAB data, methods, analyses, and 
intellectual property remain ring-fenced unless otherwise negotiated in writing and/or acquired, and that 
confidentiality, use rights, background IP, foreground IP, deliverables, and decision boundaries should be 
defined before work begins. 

 

Recommended contracting posture 
• Define branding and acknowledgement rights clearly 
• Define whether product feedback is private, public, or mixed 
• Define data access boundaries before deployment 
• Define any approval requirements for case-study or article use 

 

7. Example of deployment environment 

Primary fieldwork is built around fixed-site, longitudinal monitoring in remote Pilbara environments with low 
background light pollution, limited civilian air traffic in key areas, environmental diversity, and repeated 
access logic.  

Each field deployment can involve manual deployment of imaging and sensing equipment, fixed observation 
orientations, night-time and low-light monitoring windows, and secure storage with data redundancy. 

This gives sponsors a field-use narrative that is far more compelling than showroom photography or abstract 
branding. It situates their systems inside a remote, disciplined, real-world operational context. 
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8. What support builds next 

The proposal budgets field deployment, analysis, reporting, and publication as a connected system rather 
than as isolated purchases. It notes that approximately one third of program resources are allocated to field 
deployment and logistics, with the remainder supporting analysis, data management, reporting, and 
publication. 

In other words, support is not only about buying hardware. It is about strengthening the full field-to-lab chain 
that turns observation into defensible output. 

Support can help unlock: 

• Expanded field capability 

• Analysis, computing, and data integration 

• Reporting, publication, and public communication 

• A more durable public-interest platform for longer-horizon research 

 

 

 

 Strategic support pathways and what they enable: sponsorship and partnership can directly expand field 
capability, analytical infrastructure, reporting throughput, and the longer-term public-interest platform. 



 

13 | P a g e  
 

The proposal budgets field deployment, analysis, reporting, and publication as a connected system rather 
than as isolated purchases. Approximately one third of program resources are allocated to field deployment 
and logistics, with the remainder supporting analysis, data management, reporting, and publication. 

In other words, support is not only about buying hardware. It is about strengthening the full field-to-lab chain 
that turns observation into defensible output. 

 

9. Next steps for interested parties 

• Introductory conversation to identify fit between partner category and field platform needs 
• Definition of support mode: sponsorship, in-kind provision, loan, discount, or integration assistance 
• Agreement on branding, use rights, data boundaries, confidentiality, and any approvals 
• Deployment planning and operational fit check against the field schedule and platform architecture 
• Field use, review, and agreed public communication outputs 

 

10. Contact and expressions of interest 

NRGscapes LAB is open to discussions with manufacturers, suppliers, systems integrators, analytics 
providers, and infrastructure sponsors whose products are relevant to remote field deployment, sensing, data 
integration, and public-interest research capability. 

Prospective parties can propose single-category support or broader platform partnership. Discussions 
should begin with a clear description of the relevant product, support mode, intended use case, and any 
expectations around visibility, feedback, or public communication. 

 

Contact: Dr Andrew D. Morgan | NRGscapes LAB | Perth, Western 
Australia 

Email: seadoc71@gmail.com 

Mobile: +61475632137 

LinkedIn - https://www.linkedin.com/in/andrewmorgannrg/ 

 

  

mailto:seadoc71@gmail.com
https://www.linkedin.com/in/andrewmorgannrg/


 

14 | P a g e  
 

Appendix A. Source basis used to shape this prospectus 

Pilbara field research proposal: three-year field and analytical investigation, mobile field laboratory requirement, 
fixed-site deployment logic, field-analysis-reporting chain, and equipment categories. 

Remote fieldwork HSE plan: risk-governed operations, night-operations restrictions, communications 
redundancy, and residual-risk thresholds. 

Capability note: observation-to-engineering positioning, operational maturity, engagement models, and IP / 
contracting principles. 

 

 


